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A Note Before You Start -- Please Read This

This guide is free. It will always be free.

Important: I am a licensed insurance agent. I am NOT a securities broker. I do not sell stocks, bonds, or

mutual funds. This guide talks about insurance-based retirement income ideas only -- things like annuities,

which are insurance products.

This guide is education, not advice. It does not tell you what to buy. It does not recommend any specific

product or company. Everyone's situation is different. Before you make any money decision, talk to a licensed

professional who knows your full picture.

This is general information only. It is not legal, tax, investment, or financial advice.

Chapter 1: The Big Question

"Will my money last as long as I do?"

Almost every senior I talk to asks this. It is the right question. Retirement can last 20 or 30 years. Your money

needs a plan.

This guide walks through the insurance-based tools that can help create steady income in retirement. It

does not cover everything -- just the insurance side, which is what I am licensed to help with.
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Chapter 2: Know What You Have Coming In

Before you plan, list your income. Most Florida seniors have some mix of:

Social Security. For most people, this is the base. You can start at 62, but the monthly check is smaller.

Each year you wait (up to 70), it grows. This is a personal choice -- health, work plans, and savings all matter.

Pension. If you have one, know the monthly amount and whether your spouse keeps getting it after you

pass.

Savings. Bank accounts, CDs, retirement accounts. Know the total.

Other. Rental income, part-time work, etc.

Write these down. Add them up. That is your starting point.

Chapter 3: Know What Goes Out

Now list what you spend each month:

- Housing (rent, mortgage, taxes, insurance, HOA)

- Food

- Health care (premiums, prescriptions, copays)

- Transport (car payment, insurance, gas)

- Everything else

Be honest. Most people spend more than they think.

Income minus spending = your gap (or your surplus). If there is a gap, the rest of this guide is for you.

Chapter 4: What Is an Annuity? (Plain English)

An annuity is a contract with an insurance company. You give them money. They promise to pay you income

later -- either for a set number of years or for the rest of your life.

Think of it like this: you are buying a personal pension.

There are different types. Here is the simple version:

Fixed annuities. The insurance company promises a set interest rate for a set time. Your money grows at

that rate. Simple. Predictable. This is an insurance product.

Fixed indexed annuities. Your growth is linked to a market index (like the S&P 500), but with a floor -- you

do not lose money when the market drops. Your gains are capped. This is also an insurance product, not a

stock investment. You do not own any stocks.

Immediate annuities. You hand over a lump sum. The insurance company starts paying you monthly

income right away. Good for turning savings into a paycheck.
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What annuities are NOT: They are not stocks. They are not mutual funds. You cannot lose your principal to

a market crash in a fixed annuity. But they have trade-offs: your money is tied up, there may be fees to get

out early (called surrender charges), and growth may be less than other options.

Chapter 5: How Annuities Can Fill the Gap

Remember your gap from Chapter 3? Here is the idea:

If Social Security and pension cover $2,000 a month but you spend $2,800, you have an $800 gap. An

annuity can turn part of your savings into $800 a month for life. Now your basics are covered no matter what.

This is the core idea: use guaranteed income (Social Security + pension + annuity) to cover your must-pay

bills. Use the rest of your savings for the flexible stuff.

I am not telling you to buy an annuity. I am explaining how the concept works so you can ask smart

questions.

Chapter 6: What To Watch Out For

Surrender charges. Most annuities charge a fee if you take your money out in the first several years. Ask:

"How long is the surrender period? What is the charge each year?"

It is a long-term commitment. Annuities are not for money you might need next year. Only use money you

can leave alone.

Not all annuities are the same. A fixed annuity and a variable annuity are very different. Variable annuities

involve market risk. I am licensed to discuss them, but this guide focuses on the simpler fixed types.

Free dinner seminars. You know the ones. The annuity itself might be fine. But never buy at the seminar.

Take the brochure home. Think. Talk to someone you trust.

Anyone who says "guaranteed" about market returns is lying. Fixed annuities guarantee an interest rate

-- that is real. But no one can guarantee stock market returns.

Chapter 7: Social Security Timing (The Basics)

This is not insurance, but it is the biggest income decision most seniors make.

- You can claim at 62. Checks are smaller.

- Full retirement age (66-67 for most now) gets you 100%.

- Waiting until 70 grows it about 8% per year after full age.

There is no single right answer. If you are still working, waiting may make sense. If health is a concern,

claiming earlier may be smarter. The Social Security office (ssa.gov, 1-800-772-1213) can give you your

numbers for free.
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Chapter 8: Questions to Ask Any Agent About Annuities

1. Are you licensed in Florida? What is your license number?

2. Is this a fixed, indexed, or variable annuity?

3. What is the surrender period and the charges?

4. What fees come out each year?

5. Is the income guaranteed? For how long?

6. What happens to my money if I pass away?

7. Can I get to my money in an emergency?

8. What other options did you look at for me?

If an agent cannot answer these clearly, walk away.

Chapter 9: What To Do Next

Step 1: List your income (Chapter 2) and spending (Chapter 3). Find your gap.

Step 2: Learn the basics. You just did -- this guide.

Step 3: Talk to a licensed professional. For insurance products, talk to a licensed insurance agent. For

investments, talk to a licensed securities professional. Know which one you are talking to.

Step 4: Never rush. A good decision can wait a week. A bad one cannot be undone easily.

About the Author

Serge Sendji Augustin is a licensed Florida 2-15 Life, Health & Variable Annuity insurance agent (FL

License G231352, NPN 21565385). He helps Florida seniors with retirement income planning, final expense,

and cremation insurance. He is an independent broker -- not tied to one company. He is not a securities

broker and does not provide investment advice.

Phone: (407) 434-9297

Web: floridaretirementincome.com

This guide is educational only. It does not recommend any specific insurance or financial product. It is not

legal, tax, investment, or financial advice. Annuity guarantees depend on the claims-paying ability of the

issuing insurance company.
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